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Customer Relationship Management Cycle
LlI/IKJ'I ynpasrneHua OTHOLUEHWUI C KNUeHTamun

MnanupoBa-
HUWe noucka n
npuBneyeHns
KNUEeHTOB

nﬂaHMpOBaHMe noucka v npusrie4eHUs KriMeHToB.

OnpedeneHue:

v'chepbl NPOABWKEHMS,

v'reorpadmyecknx pamMmkM MapKeTUHIOBOro NpOCTPaHCTBa,
v'LUeHOBOW kaTeropuv o6bekTa npogax,

v'BPEMEHHbIX PaMOK NPOrpamMbl MPOABWKEHUS],
v'KONUYECTBEHHbIN XapakTep UHTEPECYIOLLEN HAC ayauTopum,
v'Ka4eCTBEHHbIN XapakTep UHTEpPecyoLLein Hac ayauTopum,
v'kaKkoi xapakTep UHopmaLmM HaM HeoBXoAMMO AOHECTU [0
BblOpaHHOW ayamTopuu,

v MHhOPMaLMOHHbIE KaHanbl MPOABWKEHUS!, BbIBOASILLME HAc
Hanbonee TOYHO Ha onpeaenéHHyo ayauTopuio.
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MpoaBWxXeHWe U NpUBeYEeHUs KITMEHTOB.
v'Peknama:

v'HapyxHas LuTosas

v'B raseTax u xypHanax

v/ TeneBn3nNOHHas
v Tpnémsl:

v'NOKYNKN KNEHTOB

v'co6nasHEHNs KNMNEHTOB

‘/nepeMaHMBaHMﬂ KITMEHTOB Yy KOHKYPEHTOB
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npoanKeHMe U npuBneYeHnsa KnMeHToB.

Ecnv npogswkeHne 1 NpuBneveHne KnmeHToB

«He cpabaTbiBaeT», TO ecTb nokynaTesnei

Ballero ToBapa Wnm ycrnyru kak He 6bino, Tak u HeT,
3HauYuT, B NIIAHUPOBAHUM MOWUCKA U NPUBIIEYEHMS KITMEHTOB
OonyLieHbl OLNBKN.

Heobxoammo BHOBb BEPHYTbCA K NNaHNpoBaHUIO
M nepecMoTpeThb ero.
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Mpopaxa (caenka).
MoMmeHT npoaaxw ToBapa unu ycnyru tpedyeTt
OT €ro y4acTHMKa UCMOMNb30BaHNs HABbLIKOB

paﬁon;l C KNnneHTaMn 1 3HaHNA TeXHONormm n
TEeXHUK Npodax.
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Mpopaxa (caenka).

Ecnu o6BbEMmbl Npoaax He obecneymBatoT BaM
3annaHnpoBaHHOrO AOXOAA...

Heobxoammo BHOBb BEPHYTbCA K NNaHNpoBaHUO
1 nepecMoTpeThb ero.
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Mpopaxa (caenka).

KnueHTbl ecTb.

O6BEMBI NPOAAXK COOTBETCTBYHOT MaHy.
MNobepna?

- Ecnu He nopfepxumBaTh UHTEpeca K BalLMM ToBapam u
ycnyram;

- Ecnu He BknagblBaTth CUlbl U PECYPCHI B NPOABIKEHUE
¥ NpuBReyeHue,

MoTok knneHTOB ocnabHeT, Aoxoapkl ynaayT, GusHec
MOXET NOrMbHYTb.
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MpuBneyeHne HOBbIX NOTpebuTenemn —
6ornee CrNoXHbIN U 3aTpaTHLIN Npouecc,
YeM yaepkaHue cTapbIx:

* B cpeaHeM 65% o6bema npoAax NPUXoAUTLCA Ha yXe MMerowmuxca
notpe6utenen;
* yBenuYeHWe Yyucna NOBTOPHbLIX NoKynaTenei Ha 5% nNpuBoauT K
pu6 p Ha 20-100%;
. YTO nporp TU, UCNONb3yloLy
THbl€ KapThbl, Np TKY TeKy4ecTu nokynarenen
Ha 30% M K yBenu4eHuo 060poToB Ha 10%;
*  yAepxaHue nuwb 5% OT obLero KonuyecTsa nokynartenei Yepes
HEKOTOpoe BPeMs NPUBOAUT K 25-85%-HOMY yBenu4yeHunio nony4yaemoim
OT HUX NPUGLINY;
. | TOProBoi ¢ Ha HOBbIX KnueHToB B 11 pa3
T 1 Ha yxe CyLLleCTEyDOmeﬁ KINUEHTCKOMN

YKp

6a3sbl.

C KaxAabIM roqomM CTOMMOCTb O6C.l1y)KMBaHI/IiI
NOCTOSAHHbIX KINMTUEeHTOB YMeHbllaeTCcs.

HauuMHas c Kakoro-To MOMeHTa, NOCTOsIHHbIE
KJIMeHTbl HAYUHAKT caMu “cTpouTb GM3Hec
npeanpuaTUa”, npuobpeTtasn 6onblue NOKYMNoK,
nokynas 6onee goporue Bewm u ycnyru, a
TaKxke noBcloay peknamupys “nroéumyto”
cupmy.

MocTOAHHOrO KNUeHTa Mbl MOXeM CYUTaTb
CBOUM COTPYAHUKOM.
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arcenrcraol|\CT

suting & Traiais

nﬂaHMpOBaHMe yAepXxaHua KnmeHTa

MHcTpymeHT «OxoTa»

Omnuvue:

v MpuuenueBaHue NPoOMCXoauT No-gpyromy

v'HeT He06X0A4NMOCTU UCNONBL30BaTb
[oporocTosiMe NaTpoHbl

Customer Relationship Management Cycle
LlI/IKJ'I ynpasrneHua OTHOLUEHWUI C KNUeHTamun

MnanupoBa-
HUWe noucka n
npuBneyeHns
KNUEeHTOB

MpoasuxeHne
U npuBneYyeHue,

MnanupoBa-
|:> Hue Mporpamma
yAepxaHusa yAepxaHus

KIMEHTOB KnneHToB

arcenrcraol|\CT

suting & Traiais

MNporpamma yaepxaHus (NosinbHOCTH,
NPUBEPXEeHHOCTU) KINEeHTOB:

Basa gaHHbIX MOCTOSIHHbLIX KIMEHTOB
Mpuémebl yaepxaHus KNMeHToB

AKTMBHbIE npoaaxwu
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MNporpamma yaepxaHus (NosinbHOCTH,
NPUBEPXEeHHOCTU) KIMNEeHTOB:

MoBTOpHbIE Nnpoaaxu!
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